
MILLIONAIRE PROFITS SYSTEM™

In s i d e r  Re p o r t

Making  Money Online With NO 
Product of Your Own

Promoting other people’s products for a cut of the profits is one 

of the most lucrative (and fast) ways to make a bundle online.

Affiliate marketing has been a proven money maker for 
over a decade now, and it’s easy to do once you’re set up.

As  wi t h  an y  bu s i n e s s  mo d e l ,  mo n e y  do e s n ’ t  fa l l  fro m  the  sky  wi t h  af f i l i a t e  

ma r k e t i n g ,  bu t  af t e r  jus t  a  sh o r t  tim e ,  it  su r e  ca n  fee l  lik e  it!

Affiliate marketing has been around for a long time. I suppose being known as the World’s #1 
Super Affiliate qualifies me to talk about it with some authority. But I didn’t get there 
overnight.

Affiliate marketing is just like any other online business approach—you won’t be wealthy right 
away. That said, affiliate marketing is a proven model that has worked for many people, and 
there’s no reason it can’t work for you. In fact, affiliate marketing is one of the easiest, quickest 
ways around for getting started online. You can start small, build steadily, and ultimately 
challenge me in affiliate contests.

All you need is a simple plan to start and grow your business. I’ll give you that plan in this 
report.
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What Exactly Is Affiliate Marketing?

Affiliate marketing is promoting somebody else’s product for a cut of the profits. It’s making 
sales without having to create anything! All you need is a product to promote and a receptive 
audience to promote it to.

Here’s how the flow usually goes:

Here’s what that picture shows:

• You’ll get traffic to your site

• Your site will have a review page for a given product you’re promoting

• You’ll entice people to check out the product sales page and “warm them up” to buy

• You’ll give them a good reason to join your mailing list

• That list will feed back into your future efforts to bring traffic to any product you 
promote

Affiliate marketing is a fast business model. It doesn’t take much effort to set up, the technical 
aspects are manageable for almost anyone, and the income potential is large. Here’s how you 
can start cashing in…

Step 1: Pick An Affiliate Theme

You can be an affiliate marketer who simply promotes whatever you want to promote. Maybe 
people do that and it works fine for them. But you’ll have a great chance of success if you 
choose a theme for your affiliate marketing.

That theme could be one of several different types:
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• You could target a specific market, such as people new to Internet marketing

• You could target a category of products, such as software related to website 
management

• You could target a business process, such as information product creation

Having a theme lets you speak with a consistent voice to your affiliate marketing mailing list. 
You’ll develop a reputation for being an expert in your particular area, which will give you 
more credibility when you recommend a product.

For example, you could develop an affiliate marketing business 
around Google’s Adwords program. There’s a huge market for 
information about Adwords, software for making Adwords easier 
to manage and more profitable, coaching related to writing effective 
Adwords ads and running successful campaigns, and so on.

If you develop a theme in that area, you can end up being “the Adwords expert” as far as your 
list is concerned. You’ll essentially develop a specialty as an affiliate marketer. That will make it 
much more likely that they’ll buy a product when you recommend it.

Step 2: Set Up Your Site And Autoresponder

You learned about setting up a mini-site in Report #1. That’s really all you need for affiliate 
marketing. In fact, when you first start you’ll probably need the simplest mini-site around—a 
site with a single page.

That means you simply need a domain (remember www.NameCheap.com) and some hosting 
(remember www.HostGator.com).

As you’ll see in the next couple of steps, you’re going to choose several products to promote, 
and you’ll write a product review page for each one. So your site will be a series of pages that 
aren’t really related to each other, except that they’ll 
all fit with your theme.

Each of the review pages will warm up a prospect 
before sending him to the actual product sales page 
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where he can buy the product you’re promoting. For now, you can just create a placeholder 
HTML page that I’ll show you how to complete later.

Once you have that basic site scaffolding set up, it’s time to choose your products.

Step 3: Choose Products You’ll Promote

You don’t have to choose every single product you’ll promote forever. It would be foolish to try 
to do that. There will be great products coming out later that you can’t know about in advance. 
But you have to start somewhere.

I suggest that you choose 5-10 products to promote initially. That will get you started. As new 
products come out, or as you discover which products sell better than others, you can expand 
and/or refine your product selection.

But where should you start your product search? I’ll probably start sounding 
like a broken record on this, but I recommend starting with 
www.ClickBank.com. Their 
Marketplace now has over 

30,000 digital products, which makes it one of 
the largest selections of affiliate products online. 
Their website says they have 10,000 products, 
but I think that number is outdated—either 
way, it’s a big selection!

Even better, promoting a ClickBank product 
costs you nothing. You just find the product you 
want to promote, get the affiliate link for it 
(ClickBank calls it a hoplink) and start 
promoting. ClickBank handles paying your 
commissions, and you’ll get a check every two 
weeks. You can check your sales and stats in 
your account online.

Extending the example of an Adwords focused 
affiliate marketing business, you can search the 
ClickBank Marketplace to find related products you could promote. You might fill out the 
search form like this:
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I looked in the Marketing & Ads category, and searched using the keyword adwords. That gave 
me some solid results, which I sorted by High Gravity, so I can see which products are most 
popular with other affiliate marketers. Here’s a partial sample of the results:

Those are all solid products that have sold quite well. So how do you pick which ones you’ll 
promote? That’s where you need to dig into the view pitch page links and look at their sales 
copy. Take that third product as an example. Here’s the top of the sales page:
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It’s a clean, simple, direct sales page. There’s not even a page header 
graphic, which is just fine for a “cut to the chase” sales page like this. That 
doesn’t mean the page isn’t attractive and professional. It uses nice 
graphics later on to help it look top notch.

As you read through the copy, you can see that it’s well written, makes a 
solid case for the product, and does a good job of justifying the price. 
That’s what you’re looking for. And if the page makes you want to buy, 
it’s probably an effective sales letter.

So this is a good candidate related to your chosen theme. But 
it’s actually a twist on the theme, because the product isn’t 
really about Adwords at all! It’s about how you can bypass 
Adwords and get free traffic. That’s perfectly fine, and it 

actually will appeal to the Adwords crowd, most of whom have lots big money on ad 
campaigns and are probably a little sick of it.

All you need to do is click the create hoplink link for it to generate your affiliate link, and then 
put that link on your review page (more on that in the next step).

But you’re not done quite yet. You not only need to find products to promote, but you also 
should find the next product to promote after you promote this one. By that I mean you should 
look for the back end product, or the next product you’ll promote to people to buy this one.
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Finding a back end product isn’t rocket science. There are a couple ways to go about it:

1. Ask the product creator if he already has one. This is the most direct route. If you can 
find an email address for that person (or perhaps he has a link for affiliates on his site), 
email him and ask directly if he has any back-end products that complement the product 
you’d like to promote. If he does, that saves you some work.

2. Find a complementary product. It doesn’t have to be a perfect fit, as long as it fits your 
theme, but the closer it is the better.

In this particular case, there’s no obvious email address for the product creator. I could Google 
the product name and probably find a name for the creator, or use a site like 
www.NameBoy.com to do a WHATIS search on the website, which might give me contact 
information. But in this case, I can just use the second strategy and find a complementary 
product. The first one in the search results is probably a good fit. Here’s the top of the sales 
page:

The first product talks about how to get Google traffic for free, and this follow-up product talks 
about how to use Google and ClickBank together to make a killing. That’s a nice 
complementary product.
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Go through that same process for each of the 5-10 core products you choose. When you’re done, 
you’ll have 5-10 initial products to promote, each with a natural back-end product to promote to 
buyers.

Step 4: Write Your Review Pages

Why not just buy Adwords ads to send people to affiliate sales pages directly through your 
affiliate links? Good question. There are two primary reasons:

• Sending people directly to sales page can hurt your conversion rate. When you send 
people directly to the sales page, you’re sending them there “cold,” so to speak. If you 
send them to a review page first, you can warm them up, meaning you can get more 
predisposed to buy.

• Sending people directly to a sales page doesn’t help you build a list. People ignore this 
fact all the time, and it’s the biggest cause of frustration for people just getting started. 
Think about it…if you send people to a product sales page, the person selling that 
product gets to add buyers to his list, but you just get commissions. The money might be 
good, but what happens when you want to do the next promotion? That’s right, you’ll 
have find that traffic all over again.

That’s why I suggest using review pages, and they’re actually quite easy to make. You start 
with a headline that builds in some controversy to attract attention. You might say something 
like this for the Google Snatch product I showed you before:

Is Google Snatch’s Claim Of “Free” Google 
Traffic Just Another Scam?

If somebody’s interested in the product, that headline will almost force him to keep reading so 
he can find out if it’s a scam or not. Of course, your answer will be that it’s not.

After that, it’s good to include information about the product and why it’s a good investment. If 
you have direct experience with the product, now’s the time to talk about it. If you don’t have 
direct experience, you have a few options:

• You can look at the sales page and talk about other people’s positive experience

• You can get the product, try it out and then talk about your real experience
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• You can get the product and review it, then talk about why you think it’s good

Especially in the IM market, most people assume that the only way to write a good review is to 
use the product and get rich with it, or to lie through your teeth. Not so. You can write an 
honest review and helps a prospect make a purchase decision, even if you have no direct 
experience with the product. Here’s how you might do it for the product we’ve been talking 
about.

Start with some information about the product, like this:

From: [your name]
Date: [the date]

Dear Frustrated (Or Scared) Adwords User,

ou know there’s money to be made with Adwords, but you also know there’s 

some big risk. It’s pretty easy to lose your shirt if you don’t know what you’re 
doing. But that’s the problem isn’t it? Knowing what your doing usually takes 
years of trial and error learning…with lots of emphasis on the “error” part.

Y

I’ve been there myself. It stunk. It also cost me a lot of money. That’s why you need 
Google Snatch, and it’s most definitely NOT a scam. I’ll give you a link to the sales 
page in a second, but here are the high points you need to pay special attention to:

• [key points about the product]

That’s a basic introduction that lets a reader know you’re familiar with the product. It also 
answers the leading question in your headline. Next, transition to talking about your 
experience, or to talking about whatever else you’ll do to make the case for the product. In this 
case, let’s assume you’ll use the approach of talking about other people’s experience. You might 
say this:

But like I said, you can get that from the sales page. What you really care about is 
whether or not Google Snatch will make you any money. Does it live up to its claim of 
“free” Google traffic? Let’s see…

I’d Say It Does…Because
These Experts Have Proven It

Here’s what one expert said after he reviewed the product:
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These methods are very easy to follow - and a 'genuine' alternative for 
people who want traffic from Google, but don't want to blow cash on 
Adwords.

-- Chris X (of DayJobKiller.com fame)

That’s quite an endorsement. But let’s dig deeper. 

I thought it was a crazy idea as everything in the book looked TOO 
simple! However after I implemented, within 2 days the free traffic I 
got, I just can't explain.

-- Lillian Gomes

That’s a real person who implemented the strategy and saw real results in just two 
days. It works, and people with a pulse have proven it.

That’s a solid case for the product, and I got all of that material from the sales page itself.

Now at this point, you could just give the reader your affiliate link and call it done, but I don’t 
recommend that in many cases. Remember that you have two goals as an affiliate marketer. You 
obviously want to get referral sales so cash comes in, but you also want to build a list you can 
sell additional offers to later. Here’s the spot where you can build your list.

You have a couple different options:

• You can offer something complementary for free, such as a free report somebody can 
sign up for somewhere on your review page (perhaps in a pop-up)

• You can offer a free bonus for buying the product through your affiliate link

Either approach can work very well, but the second one is becoming more and more popular. If 
you wanted to offer a bonus, it’s not hard to do. You can either create a complementary 
information product of your own (perhaps using some PLR material as a start), or you can hire 
a freelancer to help you do it (at someplace like www.Elance.com). That option might take a bit 
more effort on your part, but the payoff can be big.

To illustrate the concept of offering something free, though, let’s keep it simple. Let’s say you 
have some PLR material on how to write content articles in 15 minutes or less. That’s a nice 
complementary product, so it’s likely to be something a prospect might be interested in. You 
could present it this way, picking up where I left off before:

This is definitely something you should check out for yourself. There’s a rock solid 
money-back guarantee for the product, so there’s no risk to try it and see if you can 
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get the kinds of results people are crowing about. But let me sweeten the deal a little 
bit…

I’ll Hand You My Free Content Creation Report!

Getting Google traffic for free is easy, but you’re going to 
need some content to do it. That scares some people who 
think they’re not writers, but never fear. I’ll show you 
how to create your own killer content in 15 minutes or 
less per page. Before you know it, you’ll be sucking in 
free traffic from Google like you’re breaking the law…but 
it’ll be completely legit. When you buy Google Snatch 
through my link, I’ll send you this exclusive report 

for free.

Notice that I included a placeholder for a nice ecover graphic to the left. Images of products 
improve conversion rates, so it’s smart to include them.

Now all you have to do is tell somebody how to claim your free item. The easiest way to do that 
is to have somebody who buys the affiliate product send you his purchase receipt so you can 
confirm it. Then you can send him a link to sign up for the free report. That means he’ll be 
joining your list, which is exactly what you want. Your instructions might say something like 
this, right below where you talk about your free report:

Here’s How To Claim Your Free Report…

All you have to do is…

• IMPORTANT: Clear the cookies in your browser so I’ll get credit for the 
sale. You can confirm this is done by checking for 
[affiliate=<yourclickbankid>] at the bottom of the order page when you see it.

• Click the link below to head over to the sales page

• Buy your copy of Google Snatch

• Save the purchase receipt you get from ClickBank

• Email that purchase receipt to me at you@yoursite.com so I can check my 
records and email you a link where you can sign up for the report

Here’s the link to the sales page. You know what to do!

Click Here For FREE Google Traffic
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It’s important to tell prospects to clear their browser cookies, or you won’t get affiliate credit for 
their purchase, which is the entire point of affiliate marketing. Other than that, the process is 
straightforward—they click your affiliate link, make their purchase and then claim your free 
report.

Once you have your review page set up, it’s time to get some traffic and build your list.

Step 5: Get Traffic And Build Your List

Getting traffic could be an entire book. It’s a huge topic. I won’t give you every strategy you 
could use, but I will give you three that I’ve used myself, and that I know work very well 
without costing you a dime.

Ar t i c l e s

Writing articles is a great way to get traffic. The trick is to find keywords you can get decent 
traffic for, and to write articles that will rank high on Google (and other search engines) for 
those keywords.

What you’re looking for are “long tail” keywords. These are keyword phrases with three or 
more words that get a good number of monthly searches but are sort of “under the radar” of the 
major competitors. Finding these keywords is more art than science, but using a free tool like 
the Google Trends tool at WordTracker (http://freekeywords.wordtracker.com/gtrends). 
Here’s a sample of the results when I search for the keyword adwords:
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When you click the small bar chart icon to the right of a keyword, you’ll see what WordTracker 
calls a Niche Summary for that term, like this one for the term adwords promotional code:

That shows you a measure of competition (the top bar) and likely traffic per day from Google 
(the second bar). WordTracker recommends a competition number, meaning a Google page 
count, of less than 30,000. They also recommend visitors per day of more than 100. Those are 
fine guidelines, but take them with a grain of salt. This term supposedly fails the second test, 
but it’s still probably a good term. Here’s another, google adwords problems:
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The point is, you can “cheat” the traffic number low. You don’t need a ton of traffic, you just 
need some traffic that will add up to a good amount over time.

Keep your articles short, something like 300-500 words. They don’t have to be “perfect” either, 
whatever that means. They simply need to be readable. Use your keyword once in the title, and 
then use it several times throughout the article in a natural sounding way (be sure it shows up 
once in the first paragraph in particular). You can write articles about specific products, or you 
can write articles about your theme in general. The key is putting what amounts to an ad in 
what’s called your resource box at the bottom. So you might say something like this in an article 
about Google Snatch:

Want the full story on whether Google Snatch is just another “get rich”  
scam? Then see my complete review at [your review page URL].

Once you have an article, try to get it accepted at www.EzineArticles.com and 
www.GoArticles.com, possibly writing two slightly different versions. Google loves those sites, 
so a good article there can get you lots of traffic for free.

Sq u i d o o ™

Squidoo is a site that lets you a created a hosted page on just about any topic you want. Unlike 
some Web 2.0 social networking sites, Squidoo loves marketers…and Google loves Squidoo. If 
you create your own page there (Squidoo calls it a lens), you could see a nice traffic boost.

The process starts by creating your own page, which you can initiate right from the home page. 
You’ll walk through a page creation wizard that couldn’t be simpler:
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You can specify the category for your page, what will show up on your page, and other things. 
Here are a few tips for creating your lens:

• Include keywords that relate to your theme. Squidoo lets you enter some keywords for 
your lens, so don’t ignore this potential traffic gusher. Reuse the keywords you want to 
target for your theme (it probably doesn’t make sense to use product specific keywords 
here). 

• Update your lens often. Squidoo and the search engines like fresh content, so make 
them happy! It’s pretty easy to do. For example, as new products come out in your 
niche, update your lens. 

• Make your content genuinely helpful. Squidoo hates spammy content, so make sure 
your content is genuinely helpful. Offer advice, free tips, links to helpful things, reviews 
of products or service people might like. Remember, this is helping your reputation as 
an expert in your niche.

Once you have your page set up, you can add content to it to promote whatever affiliate 
product you want. This is where your review page can help you. You’ve already created it, so 
you extract some of the material, change it a little, and put it on your lens with a link to the full 
review page. You’ll get traffic for your site, and probably get more referral sales.
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Bl o g s

A Squidoo lens is like a blog, but creating a blog of your own gives you yet another potential 
traffic source, so it’s worth consisdering. Fortunately, Google makes this easy with their Blogger 
service.

Setting up a blog is a simple three-step process. Once it’s up, you can post to your blog anytime 
you want. I suggest keeping it active—post at least a few times per week. This isn’t as hard as it 
sounds. For example,

• Post to your blog when you review a new product for your site

• Post when you update your Squidoo content

• Post when some news comes out that relates to your theme

A blog is just another site under your control that can send traffic to your product review pages. 
Since Google owns Blogger, they really like blogs there and can give you a nice traffic bump.

Step 6: Promote Products On A Schedule

You’ve already got your initial products and their related back end products all lined up. But 
how should you promote them? Here’s a mistake you should avoid…

Don’t promote all of your 
products at once! At least not to 
start. There’s nothing wrong with 
promoting more than one 
product at a time, but it’s smart to 
spread out the promotions so you 
don’t tire out your list (that’s 
called “burning” your list).

I suggest promoting on a 
schedule like this:

• One new promotion per 
week, or
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• One new promotion every two weeks, or

• One new promotion every month

The frequency is up to you, but the main point is not to promote a new product every day. 
Don’t even promote the same product every day. Get your list used to a schedule, such as 
hearing from you once per week, preferably roughly the same day of the week. That will help 
them start looking forward to your emails.

When you promote something, you have three main options for the email you send. Let me go 
through them quickly.

A  “See  Th e  Re v i e w  Pa g e”  Em a i l

This is a simple one. You might say something like this:

Hi [firstname],

I’ve found a product you’re going to love. If you’re tired of spending a ton of money on 
Adwords with no profit (a common problem for folks just starting out), here’s a product  
that lets you get a flood of traffic for free! Here’s my full review:

[your review page link]

To your advertising success,

[your name]

This one teases the product a little, and then just gives a reader the link to your review page. If 
you want to get the reader a little more warmed up, you can use the next type of email.

A  Mi n i- Re v i e w  Em a i l

In this email, you start doing some of the work of your review page. I don’t need to show you 
an example. All you need to do is take your review page and summarize the key points in your 
email. Then you can close with something like this:

…I can’t tell you the full story in an email. For the complete review, follow this link:
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[your review page link]

And if you’re offering some kind of bonus or enticement to join your list, you can use the third 
type of email, which is really a modification of the second one.

A  Bo n u s  An n o u n c e m e n t  Em a i l

Let’s say you’re offering that free content creation report as a bonus to people who buy through 
your link. Your email might include a section at the bottom like this:

And here’s a special announcement…

I’ve created a special report that makes it almost falling-off-a-log easy to create traffic  
pulling content for your website. I’ve never revealed this before, and it could sell on its  
own for $47 easily. But you won’t pay that. Instead, I’ll hand it to you as a bonus when 
you buy Google Snatch through my affiliate link. Here are all the details:

[your review page link]

And to get even more attention, you might include an announcement of your bonus in the 
subject line of your email, like this:

[firstname], here’s a special Google Snatch bonus…

And now let me tie all of this together with a specific example from my own business.

Case Study

www.Free-Credit-Card-Offer.com

I’ve used the tactic of presenting review pages as an entry point for affiliate products 
many times myself. My www.Free-Credit-Card-Offer.com site is a good example. The 
home page looks like this:
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It’s very simple, really. I give people reviews of three credit cards, each with a brief 
blurb followed by a Detailed Product Report link. That leads to a more complete review 
page, which includes (at the bottom) customer feedback from various online sources, 
like this:

The most important part of the review, from the perspective of income potential for me, 
is the affiliate link which shows up at various points on the page, like this:
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When somebody applies for a card with that company, I get a commission. So my 
reviews lead directly to an income opportunity.

You can use this approach in any niche, for just about any affiliate product…and bring 
in a nice affiliate income almost on autopilot.

Final Thoughts

Affiliate marketing certainly isn’t “new,” but it still works great. That’s the kind of business 
model you want—one that’s proven to be profitable over time—because that’s the kind of 
reliable income you want. If you’ll invest a little time into coming up with a coherent theme for 
your affiliate marketing business, you can create a consistent income stream that can grow into 
a full-time income, with an ever decreasing work load.

Page 20


